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Silver Creek Systems Names Jim Wabach Vice President
of Worldwide Sales and Business Development

Seasoned professional brings 25 years of sales and business leadership experience to
enterprise data quality and usability leader

LOUISVILLE, Colo. — April 5, 2006 — Silver Creek Systems, a provider of enterprise
data usability solutions, has appointed Jim Wambach to the newly created position of

Vice President of Worldwide Sales and Business Development.

In his new position, Wambach will be responsible for leading the company’s worldwide
sales and market growth initiatives through direct sales as well as with partners. His
focus will enable more companies to effectively leverage their product information for
increased revenues and improved operational efficiencies in situations including supply-
chain integration, mergers and acquisitions, online search enablement, master data

management and product information management.

Wambach brings more than 25 years of enterprise software sales and executive sales
management experience where he was instrumental in structuring and managing multi-
tiered sales organizations. He has a demonstrated track record in enterprise and

application software markets.

“We are extremely pleased to have a person with Jim’s experience and track record of
success join Silver Creek Systems,” said Barbara Mowry, president and CEO of Silver
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Creek Systems. “The ability to better manage complex product information is
increasingly being recognized as core a need for many organizations. With the addition of
Jim Wambach to our executive team, Silver Creek Systems is now in an even stronger

position to lead this burgeoning market.”

Prior to joining Silver Creek Systems, Wambach was Vice President of Worldwide Sales
for Edify Corporation, an industry-leading provider of speech-enabled self-service
solutions to the Global 2000 market. Preceding his role at Edify, he was President and
Chief Executive Officer of Sychron Inc., where he provided the strategic vision and
operational leadership to rapidly transform this research and development initiative into a
commercially viable systems management software company. Wambach has also
provided executive sales and general management leadership for industry-leading

software companies including Oracle Corp., Sybase Inc. and Forte Inc.

Wambach holds a Bachelor of Business Administration degree from Ohio State

University.

About Silver Creek Systems

Silver Creek Systems, based in Louisville, Colo., is a leading enterprise data usability
solutions provider. Based on Data Refraction™ technology and Precise Semantic
Identification™, the DataLens System from Silver Creek Systems resolves data
incompatibility and delivers usable data for connecting the enterprise. From data
standardization to item matching, attribute extraction to categorization and language
translation, the DatalLens System delivers a breakthrough in data usability to help
improve business performance. For more information, visit
www.silvercreeksystems.com.
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